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“Every day I challenge myself to enjoy
each moment in life, and put myself in a
position to do the things I dreamt of when
I was younger,” says Daniel D. Thomas,
real estate broker with RE/MAX Right
Choice in Bridgeport, CT. Whether those
challenges include bungee jumping,

skydiving, or launching a real estate career while still in
college; suffice to say that Daniel D. Thomas has a “let’s do
it!” attitude, and has embarked on many of those adventures.

Daniel just doesn’t push himself to accomplish goals though;
he pushes himself to exceed his own expectations. At just 19
years old, he began selling homes on a part time basis
(becoming a local top producer). At 23 years old he went on
to open his own Real Estate office and became one of the
youngest Broker/Office Owners in the country. At 25 years
old he accepted a great opportunity to bring his talents to
RE/MAX Right Choice, and at 27 years old the sky seems to
be the limit to his real-estate career, as he continues to rise in
Connecticut’s ranks of elite REALTORS® with impressive
numbers: He has over $16million in career sales.

Whether a client needs an $800 rental, or to buy a $2 million
dollar home, my focus is the same. “I treat everyone the
same, and equally,” he says. “I put their needs first,” he adds.
For sellers this means that every listing has its own website,
every phone call is returned, and every marketing avenue is
explored. The strategy is working as in 2013; none of
Daniel’s listings stayed on the market longer than 30 days.

With quick sales like this, it’s no surprise that Daniel earns
most of his business through referrals, though his massive
web presence also brings in business. As one of the top
producers in Connecticut under 30 years old, Daniel says,
“70% of my business is buyers. Trulia has ranked me a VIP
agent in Bridgeport, and I pride myself being available to
answer emails from perspective buyers as they do web
searches of our area.”

For the wunderkind who went skydiving to prove that “you
can’t reach for the sky if you’re afraid to touch it,” Daniel’s
humble nature shines through in his community involvement.
In 2009 he set up a scholarship fund through his alma
mater, which provides financial assistance to a college
student each year.

Daniel says that his life changing moment happened in 2007
while studying abroad in Europe. He recalls an experience
in Greece that helped shape his philosophy of not only life,
but on his future career. “I went bungee jumping and was

Copyright Top Agent Magazine

told by an older gentleman to be prepared, because for the
first time in my life I would have no control. He told me that
in the coming moments, the past and future would no longer
matter, I would truly have to live in the present; and then
came the 400 foot drop.”

After the experience, he drew a parallel, between the
experience, and life as a whole and saw that “in life we are
going to fall, and we are going to bounce back up,” he says.

As such, when he returned to the U.S in what was considered
one of the worst housing downward spirals in history he says,
“I focused on distressed properties. That’s where the most
need was for my community. 100% of my short sales have
been approved. We have been able to help homeowners
liquidate and even save homes from foreclosure in some
cases; every short-sale offer submitted for my clients has
been approved, and I’m proud to say that.” In 2013 Daniel
officially earned the CPDEDesignation (Certified Distressed
Property Expert).

Daniel is a married father of two young girls and when asked,
he sheepishly admits that “my wife has my heart in escrow,”
and that together they are committed to “exploring the world
and showing our girls all the beauty it holds.” To that end,
each quarter the whole family goes shopping for food items
to donate to the local rescue missions. Moreover, a portion of
his commissions go to St. Jude’s children’s Miracle Network
each year. As for what little spare time Daniel has? He says
that “beating his best friend Ben in basketball, is almost as
much fun as helping students, buyers, sellers, and families.”
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